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We are the homebuilder with more EDGE homes certified in T
the world. E :

EDGE is a green building certification system focused on making buildings more resource-efficient. An innovation of IFC, EDGE
empowers emerging markets to scale up resource-efficient buildings in a fast, easy, and affordable way.
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Now defined as:

I ; m pl LLAR Business
E A D Supporting Sustainable Homes Assessment

Real Estate Assessment of Developers — Assessment Report

Assignment country: Mexico

Client/developer: Vinte Viviendas Integrales, S.A.B. de C.V.
Assessor: PwC Advisory SAS
February 2022
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4.2. Snapshot of assessment findings*

Top 5 key strengths of Vinte™

Operational competence
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* Refer Annex 2 for details of the data and evidence shared by Vinte.
** Refer Annex 4 for explanations of competence percent and level.
*** Refer Annex 5 for guidance on how strengths and areas for enhancement are identified.

Top 3 key areas for enhancement of Vinte™

These are five of the indicators where Vinte got the lowest scores
I.e., ‘'scored 1 or 2 in these indicators’.

* Revenue from affordable housing as percent of total real estate

revenue — As the firm generates only10-30% of its revenue from the
affordable housing segment, it should devise strategies to increase its
participation in the segment. (Business Management)

Focus on hiring more Human Resource personnel — Since the number
of HR personnel in the firm is low, the firm should try to hire more people
with the relevant experience to ensure consistency in implementation of
policies and attract the best talents in the market. (Organization
Management)

Focus on gender equality for technical positions — Focus on hiring
new female talents and encourage existing female employees to take up
technical positions by providing them opportunities to upskill.
(Organization Management)
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ASHA

Affordable and Socially sustainable Housing Application T PILLAR asssmant T

Supporting Sustainable Homes

Comprehensive Assessment Report

Developer: Vinte
Project: Real Granada
Assessor-Coach: Arup/Affordable Housing Institute
Contact Person: Tobias Contreras
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Executive Summary

» Vinte’s housing development, Real Granada, was assessed through the Affordable and Socially sustainable Application (ASHA) tools,
namely the Rapid Assessment and the Comprehensive Assessment. These assessments were conducted based on evidence and
rationale provided by the developer and additional research conducted by the Assessor-Coach.

» Vinte’s development, Real Granada, is located in a suburban area/urban periphery, called Tecamac, Mexico. The development
comprises more than 500 housing units, all intended to be sold to low-middle income households. The project is at the operations
phase. Mexico City’s city center is approximately an hour and 20 minute-drive (by car) from the development.

» Overall, Real Granada performed well in the ASHA Comprehensive Assessment with a 3.7 out of 5 and average scores in all project
stages ranging from 2.7 to 4.5 out of 5.

» Real Granada achieved its best performance at the operations stage, particularly in promoting health outcomes during this stage.

» Real Granada excelled in enhancing neighborhood safety, mitigating exposure to environmental hazards, providing affordable utilities
and maintenance, promoting mixed-use development and local employment/supply chain, and designing inclusive, safe, and high-
quality units.

» We recommend that some improvements be made to the project definition stage on the topics of the diversity of housing,
appropriate stakeholder engagement, and access to housing finance; the planning and design stage on the appropriate stakeholder
engagement topic; and the construction stage on the sound construction management topic. @IFC
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Vinte

Disclaimer

The information contained in this presentation has been prepared by Vinte Viviendas Integrales S.A.B. de C.V. (“Vinte”) and does not include, nor intends to include, the information necessary to make any decision on investment
related to Vinte. Likewise, the information contained herein is for information purposes only.

The material set forth in this presentation provides general background information about Vinte as of the date hereof. The information contained herein is in summary form and does not purport to be complete. It may include
information derived from publicly available sources that have not been independently verified. No representation or warranty, express or implied, is made concerning, and no reliance should be placed on, the accuracy, fairness, or
completeness of this information.

This presentation may contain certain forward-looking statements and information relating to Vinte that reflect the current views and/or expectations of Vinte and its management with respect to its performance, business and future

n

events. Forward-looking statements include, without limitation, any statement that may predict, forecast, indicate or imply future results, performance or achievements, and may contain words like “anticipate”, “believe”, “estimate”,
“expect”, “forecast”, “plan”, “predict”, “project”, “target” or any other words or phrases of similar meaning. Such statements are subject to a number of risks, uncertainties and assumptions. We caution you that a number of
important factors could cause actual results to differ materially from the plans, objectives, expectations, estimates and intentions expressed in this presentation, including market acceptance of Vinte’s products or services; volatility in
the housing industry, the Mexican economy and the financial markets; changes in legislation, accounting standards, taxation and government policies affecting the housing sector. In no event shall Vinte or any of its affiliates,
directors, officers, agents, employees, shareholders be liable before any third party for any investment or business decision made or action taken in reliance on the information and statements contained in this presentation or for any
consequential, special or similar damages. All forward-looking statements in this presentation are based on information and data available as of the date they were made, and Vinte undertakes no obligation to update them in light of

new information or future developments. This presentation and its contents are proprietary information and may not be reproduced or otherwise disseminated in whole or in part without Vinte’s prior written consent.

Moreover, this document, in full or partially, or its distribution does not form part, nor shall it be relied on, for executing any agreement or to make any investment decision in relation thereto, provided that the information contained
in this presentation shall be subject to verifications, corrections, updates and changes without prior notice, therefore, any decision to purchase securities under any public or private offering shall be made only based on the
information contained in an offering memorandum, private placement memorandum or a prospectus, as applicable. Any person receiving this presentation shall not interpret the contents thereof as a legal, a tax or investment advice,
provided that such persons shall consult their own advisors to such effect, and additionally, upon receiving it, they shall acknowledge that (i) the information herein contained is for information purposes only and that such information
does not cover, nor it does intend to cover, all the aspects required to consider making an investment; and (ii) no decision to acquire or sell securities, make any investment, make decisions on investments or recommend an
investment to third parties shall be made based on the information herein contained, and such persons waive any right they may have in relation to the information included herein.

Nor the National Banking and Securities Commission (Comision Nacional Bancaria y de Valores), the Stock Exchange or any other authority has approved, reviewed, commented or disapproved the information contained in this
presentation, nor its completeness or accuracy. In accordance with the Mexican Securities Law (Ley del Mercado de Valores), public offering of any securities is restricted to those registered before the National Registry of Securities
(Registro Nacional de Valores) with the previous authorization granted by the National Banking and Securities Commission (Comision Nacional Bancaria y de Valores). Any public offering to be made in the United Mexican States must
comply with the requirements established in the Mexican Securities Law (Ley del Mercado de Valores), which include, among others, submitting a prospectus that includes, inter alia, a description of the financial, administrative,
economic, accounting, and legal condition as well as the relevant information that contributes to the adequate decision making of investors. This presentation does not substitute the information that would need to be included in any
such prospectus. This presentation does not constitute an offering or invitation or request of an offering or solicitation, to sell, issue, subscribe or purchase any securities of Vinte.

Vinte's securities have not been registered under the Securities Act of 1933 and may not be offered or sold in the United States of America absent registration or an applicable exemption from the registration requirements. This
presentation does not constitute an offer to sell, or solicitation of an offer to buy, any securities from Vinte or any other person.
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